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This presentation: (1) is solely for information purposes, (2) is confidential and may not be reproduced in whole or in part or distributed except by
authorized representatives of Company described herein as Sentinel BCC, LLC (the “Company”); and (3) does not constitute an offer of, or an
invitation to subscribe for or purchase, an interest in the Company and does not constitute investment or any other advice.

The offering of interests may only be made through receipt of the Company’s definitive documentation including this presentation, the Private
Placement Memorandum and Operating Agreement of the Company as well as the completion and acceptance by the Company or its manager of
a subscription agreement for the purchase of an interest (the “Offering Documents”). For a discussion of the risks associated with an investment
in the Company, prospective Investors should carefully review the Offering Documents, which describe the Company, including risk factors
associated with the Company. Any decision to invest in the Company must be based solely upon the information set forth in the Offering
Documents. Statements in this presentation that are not statements of historical fact contain forward looking information. Any such statements
(“Statements”) inherently are subject to a variety of risks and uncertainties that could cause actual results or events to differ materially from
those results or events predicted or anticipated by these Statements, including any results described herein. Accordingly, any potential investor
in the interests should not rely on these Statements. These forward-looking Statements speak only as of the date of this presentation. The
Company and its manager expressly disclaim any obligation or undertaking to update or revise any of the information provided in this
presentation. Certain information contained in this presentation has been obtained from third-party sources other than the Company. While such
information is believed to be reliable for the purposes used herein, no representations are made as to the accuracy or completeness thereof and
neither the Company nor its affiliates take any responsibility for such information. No sale of interest will be made in any jurisdiction in which
the offer, solicitation or sale is not authorized or to any person to whom it is unlawful to make the offer, solicitation or sale. In the case of any
inconsistency between the descriptions or terms in this presentation and those contained in the Offering Documents, the descriptions or terms in
the Offering Documents will control.

The interests in the Company have not been, and will not be, registered under the U.S. Securities Act of 1933, as amended (the “U.S. Securities
Act”), or any state or other securities laws, and will be offered and sold for investment only to qualifying investors pursuant to an exemption
from the registration requirements of the U.S. Securities Act and in compliance with requirements of the U.S. Securities Act and in compliance
with any applicable state or other securities laws. The Company will not be registered as an investment company under the U.S. Investment
Company Act of 1940, as amended. The interests in the Company have not been recommended by any U.S. federal, state or non-U.S. securities
commission or regulatory authority. Furthermore, the foregoing authorities have not confirmed the accuracy or determined the adequacy of this
presentation. Any representation to the contrary is a criminal offense. No comment is made about the treatment for taxation purposes of
payments or receipts in respect of the Company’s Class A Units. Each investor must seek such tax or other professional advice as it considers
necessary. Prospective investors should inform themselves as to the legal requirements and tax consequences within the countries of their
citizenship, residence, domicile and place of business with respect to the acquisition, holding or disposal of the Class A Units offered by the
Offering Documents, and any foreign exchange restrictions that may be relevant thereto.

Prospective investors should carefully read the Offering Documents in determining whether an investment in the Company is suitable. The
Company’s investment program is speculative, and investors must be able to bear the loss of their entire investment in the Company.

DISCLAIMER



INVESTMENT SUMMARY / 3

EXECUTIVE SUMMARY
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KEY METRICS

Purchase Price $28,550,000

Purchase Price / SF $136

Est. Replacement Cost* $550

Acquisition Cap Rate 9.5%

Proj. Yr. 1 Cash-on-Cash 11.9%

Projected Net IRR 21.6%

Projected MOIC 2.1X

Distribution Frequency Monthly

Projected Investment Period 4.6 Years

EXECUTIVE SUMMARY

OPPORTUNITY
 Class A asset in one of the most desirable suburban locations of the nation
 Institutionally managed and maintained asset
 Strong return profile secured by leases to financially stable public and private corporations
 Long term cash flow from corporate headquarters tenancy
 Acquiring at significantly below replacement cost
 Acquisition basis is a defensive barrier against new construction competition
 Best-in-class amenity set drives historical tenure and leasing success
 Lake County location and tax advantage are demand drivers

Sentinel Net Lease, LLC (“Sentinel”) is acquiring Bannockburn Corporate Center (the “Property” or
“BCC”), a Class A office building located in the highly desirable North Shore area of greater Chicago.
Currently 91.5% leased, the Property boasts a dynamic rent roll anchored by two corporate
headquarters - Option Care and Donlen – and features highly recognized household names, publicly
traded companies and 5.6 years of WALT across all tenants. Constructed in 2001, BCC benefits
tremendously from comparatively low Lake County taxes and is one of the few post-2000
construction buildings in the North submarket with a campus-like setting and pristine landscape
grounds.

With an acquisition basis of just $136 per square foot, we are purchasing the Property at a deep
discount to replacement cost, which provides a defensive barrier against new construction
competition. We are acquiring BCC at an attractive cap rate of 9.5% with highly accretive debt, which
we believe will produce strong risk-adjusted returns beginning with a projected Year 1 cash-on-cash
return of 11.9%.

PROPERTY INFORMATION

Property Type Office

Class A

Year Built / Renovation 2001 / 2018

Gross Square Footage 213,216

Net Rentable SF 210,553

Acreage 15.01

Occupancy 91.5%

Tenant Count 7

Weighted Avg. Lease Term 5 Years 7 Months

*Levelset's 2022 Guide to US Building Commercial Construction Costs
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INVESTMENT HIGHLIGHTS
This investment provides the opportunity to acquire a well-located stabilized Class A office property at a significant discount to replacement cost. The building is
91.5% leased to a number quality institutional tenants that provide immediate in-place stabilized cash flows with the potential for future revenue growth from
contractual annual rent increases and further lease-up of the building.

Strong Diversified Tenant Base with Corporate Backed Guarantees
BCC provides reliable cash flow backed by an institutional quality tenant roster that includes nearly 80% HQ & publicly-traded tenancy. Bannockburn 
Corporate Center boasts strong historical occupancy and future commitment through nearly 6 years of contractual remaining lease term.

Best in Class Building with Desirable Amenities
With a robust set of amenities including a fitness center, heated underground parking, a conference center, outdoor and indoor lounges, and a café, BCC 
has positioned itself as one of the best buildings in the North Shore as it has attracted and retained high profile tenancy.

Strong Return Profile
Given the long duration lease term, the diversity of tenants, contractual annual rent increases, core location, and highly accretive debt terms; this
investment is projected to return an above average cash-on-cash return from lease income and the potential for additional profit from a future
disposition.

Highly Desirable Suburban Location with Strong Corporate Office Presence
Sitting at the epicenter of Chicago’s suburban resurgence, BCC provides access to outdoor amenities, exceptional restaurants, destination retail, and
highly ranked school systems. The North Shore community also offers excellent demographics with approximately 80% of the population within 1 mile of
BCC obtaining a bachelor’s degree or higher with an average household income of over $252,000 per year. BCC’s irreplaceable location provides investors
with a significant competitive advantage. The northern suburban market is Chicago’s preferred headquarters destination and Lake County is the proud
home of the second largest concentration of Fortune 500 Headquarters in the Midwest.

Below Replacement Cost Provides Defensive Barrier
Our low acquisition basis, which is just 23% of estimated replacement cost, coupled with the high quality of the building, provides us with a competitive
advantage versus new construction, where we can offer a very similar office environment for a fraction of the rent required to justify new construction.

Highly Accretive Debt Financing
Sentinel has procured attractive non-recourse debt terms with a 5-year interest-only fixed interest rate of approximately 6.5% at 70% LTC from a
regional bank we have worked with previously (loan rate is based on 5-year Treasury +265 bps, locked 3 days prior to closing).
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History of Asset
• Built in 2001 by Pizzuti Companies
• Historical Occupancy: 76% / Avg. Occupancy Under Current Ownership: 88% / Current Occupancy: 91.5%
• Longest Tenured Tenant: IPC / 2004

Current Owner
• Axial Real Estate Advisors; Acquired for $29.25MM in 2016, Sentinel Acquisition Basis: $27.05MM Net

• Gross Purchase Price $28.55MM includes $1.5MM Seller credit for capital expenditures
• Focused on Residential Investments & Disposing of Legacy Assets

Recent Property Improvements
• 2016: Fitness Center Buildout $340,000
• 2017: Digital Navigation Directory $10,000 / Deli Refresh $257,000
• 2018: Patio Renovation $50,000 / Lobby Renovation $220,000
• 2020: Exterior Landscaping $20,000 / BAS System Update $86,000
• 2021: Asphalt Pavement Sealing and Striping at North Lot $60,122
• 2022: Exterior Facade Power Wash $120,000

Planned Property Improvements
• 2024: HVAC Replacement / Cooling Towers / Parking Garage Heaters
• 2025: HVAC Replacement / Roof Replacement / Common Area Carpeting / Parking Garage Heaters
• 2026: HVAC Replacement / Parking Garage Heaters
• 2027: Elevator Cab Replacement

Property Management & Leasing Strategy
• Good Steward of the Real Estate / Responsive Landlord
• Sentinel to Internalize Leasing Functions & Proactively Market Property to Target Tenant Base

Exit Plan
• Offer Financial Incentives to Execute Long-Term Extensions
• Dispose of Asset if Market Conditions are Appealing

PROPERTY HISTORY & BUSINESS PLAN
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$15.4MM
AVERAGE PURCHASE PRICE

8.4%
GROSS ACQUISITION CAP RATE

$247MM+ 
ASSETS UNDER MANAGEMENT

1,598,000
SQUARE FEET ACQUIRED

Sentinel Net Lease is a private real estate investment firm founded in 2019 that is focused on acquiring

commercial real estate investments that either produce monthly cash-flow or possess significant profit

potential through renovation and leasing. These assets are expected to be resistant to certain market

disruptions while offering potential out-sized returns for investors. Management targets opportunistic situations

that may not be a fit for traditional institutional investors due to size, location, or transaction complexity,

utilizing its extensive experience to understand each property’s narrative to create real value for investors.

Core Credit-Rated Core Value-Add Opportunistic Institutional

INVESTMENT STRATEGIES

SENTINEL PORTFOLIO

16 
PROPERTIES

11.2%
AVG. ANN. NET CASH-ON-CASH

ABOUT SENTINEL NET LEASE
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FINANCIAL SUMMARY
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RETURN SUMMARY

Sentinel expects to fund this acquisition using a combination of long-term debt totaling $19.4MM from a regional commercial bank based on the assumed terms below, with
equity contributions from investors (members) totaling $9.4MM (95%), and equity contributions from managing members (Sponsor) in the amount of $500,000 (5%).

*Assumes Donlen renegotiates new 10-yr lease in Year 5 in lieu of 5-yr renewal option 
**Management plans to initiate distributions at an approximate 11% annualized rate.
***Sponsor may participate in debt placement fees.

Year 0 Year 1 Year 2 Year 3 Year 4 Year 5 Total

Invested Capital $9,862,350 $0 $0 $0 $0 $0 -

Net Leveraged Cash Flow $0 $1,171,118 $1,232,926 $1,311,552 $1,370,057 $18,384,127 $23,469,780 

Profit Share (Promote) to Sponsor $0 $0 $0 $0 $0 ($3,122,055) ($3,122,055)

Investor Net Cash Flow $9,862,350 $1,171,118 $1,232,926 $1,311,552 $1,370,057 $15,262,072 $20,347,725 

Return on Invested Capital 11.9% 12.5% 13.3% 13.9% 154.8% 206.3%

SOURCES & USES* DEBT ASSUMPTIONS
Senior Debt $19,400,000 Loan Amount $19,400,000 
Seller Credit $1,500,000 Loan to Value 70%
Member Equity $9,362,350 Term 120 Months
Managing Member (Sponsor) Equity $500,000 Interest Rate** 6.50%
Total Sources $30,762,350 Origination Fee / Placement Fee 25 bps / 50 bps
Asset Acquisition $28,550,000 Interest-Only/Amortization Schedule 5 Years IO / 30 Years Thereafter
Acquisition Fees $428,250 Monthly I/O Payment Interest Only (Months 1-60): $107,832
Prepaid Expenses $5,000 Monthly Amortized Payment n/a
Closing Costs & Loan Fees $75,000 Average Debt Service Coverage Ratio 2.1x
Capital Placement $97,000 Prepayment Penalty 5%/4%/3%/2%/1% if Refi w/other Lender
Legal/DD $107,100 Initial Reserve Requirement $0 
Initial Reserves $1,500,000 Retenant Reserve Requirement $0 
Total Uses $30,762,350 
*All amounts are estimates subject to change. **Loan rate is based on 5-year Treasury +265 bps, locked 3 days prior to closing

GROSS NET DISPOSITION ASSUMPTIONS

Equity $9,862,350 $9,862,350 Renegotiate Lease by Sep 2027

Net Revenue $23,469,779 $20,347,724 New Lease Term (Donlen) 10 Years

Profit $13,607,429 $10,485,374 Vacancy/Tenant Improvement Period N/A

Equity Multiple 2.4x 2.1x Tenant Improvements, Leasing Commissions, & Free Rent $3,350,365

IRR 25.8% 21.6% WALT/Exit Cap Rate (Assumed 10-Yr Donlen Extension) 6.3 Yrs/8.00%
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Operating Activity Year 0 Year 1 Year 2 Year 3 Year 4 Year 5 Total

Gross Rents $0 $2,916,704 $2,992,915 $3,090,255 $3,164,333 $1,881,044 $14,045,251 
Other Income $0 $59,825 $61,529 $59,784 $61,160 $36,694 $278,992 

Expense Recovery $0 $1,969,458 $2,028,541 $2,089,397 $2,152,079 $1,293,041 $9,532,516 

Vacancy & Credit Loss $0 ($97,723) ($100,429) ($103,593) ($106,328) ($63,482) ($471,555)

Facility Operating Expense $0 ($2,151,471) ($2,216,015) ($2,282,496) ($2,350,970) ($1,412,541) ($10,413,493)

Net Operating Income $0 $2,696,793 $2,766,541 $2,853,347 $2,920,274 $1,734,756 $12,971,711 
Non-Operating Expense

Accounting & Technology $0 ($19,100) ($19,673) ($20,264) ($20,871) ($12,540) ($92,448)

Asset Management Fee $0 ($185,575) ($191,142) ($196,877) ($202,783) ($121,839) ($898,216)

Legal Expense/Reserve $0 ($10,000) ($10,300) ($10,609) ($10,927) ($6,565) ($48,401)

Capital Expenditures/Reserve $0 ($50,000) ($51,500) ($53,045) ($54,636) ($32,827) ($242,008)
Leasing Costs $0 $0 $0 $0 $0 $0 $0 

Non-Operating Expense $0 ($264,675) ($272,615) ($280,795) ($289,217) ($173,771) ($1,281,073)

Adjusted Net Income $0 $2,432,118 $2,493,926 $2,572,552 $2,631,057 $1,560,985 $11,690,638 

Acquisition

Purchase Price ($28,550,000) $0 $0 $0 $0 $0 ($28,550,000)
Seller Credit $1,500,000 $0 $0 $0 $0 $0 $1,500,000 

Acquisition Fee ($428,250) $0 $0 $0 $0 $0 ($428,250)

Acquisition Closing Costs ($15,000) $0 $0 $0 $0 $0 ($15,000)

Prepaid Expenses ($5,000) $0 $0 $0 $0 $0 ($5,000)

Legal & Due Diligence ($107,100) $0 $0 $0 $0 $0 ($107,100)
Acquisition Cash Flow ($27,605,350) $0 $0 $0 $0 $0 ($27,605,350)

Asset Disposition

Projected Disposition Price $0 $0 $0 $0 $0 $41,541,047 $41,541,047 

Brokerage Fee $0 $0 $0 $0 $0 ($763,814) ($763,814)

Closing Costs $0 $0 $0 $0 $0 ($277,190) ($277,190)
Outstanding Leasing Costs $0 $0 $0 $0 $0 ($3,350,365) ($3,350,365)

Disposition Fee $0 $0 $0 $0 $0 ($190,953) ($190,953)

Disposition Cash Flow $0 $0 $0 $0 $0 $36,958,725 $36,958,725 

Net Cash Flow (Unleveraged) ($27,605,350) $2,432,118 $2,493,926 $2,572,552 $2,631,057 $38,519,710 $21,044,013 

Financing Activity
Debt Funding Proceeds $19,400,000 $0 $0 $0 $0 $0 $19,400,000 

Debt Retirement $0 $0 $0 $0 $0 ($19,400,000) ($19,400,000)

Loan Origination & Closing Costs ($60,000) $0 $0 $0 $0 $0 ($60,000)

Debt Placement Fee ($97,000) $0 $0 $0 $0 $0 ($97,000)

Debt Service $0 ($1,261,000) ($1,261,000) ($1,261,000) ($1,261,000) ($735,583) ($5,779,583)
Cash Flow from Financing Activity $19,243,000 ($1,261,000) ($1,261,000) ($1,261,000) ($1,261,000) ($20,135,583) ($5,936,583)

Net Leveraged Cash Flow ($8,362,350) $1,171,118 $1,232,926 $1,311,552 $1,370,057 $18,384,127 $15,107,430 

Reserve Activity ($1,500,000) $0 $0 $0 $0 $0 ($1,500,000)

NCF After Reserves ($9,862,350) $1,171,118 $1,232,926 $1,311,552 $1,370,057 $18,384,127 $13,607,430 

Profit Share (Promote) to Sponsor $0 $0 $0 $0 $0 ($3,122,055) ($3,122,055)
Leveraged Cash Flow to Investors ($9,862,350) $1,171,118 $1,232,926 $1,311,552 $1,370,057 $15,262,072 $10,485,375 

PROJECTED CASH FLOW

*Assumes Donlen renegotiates new 10-yr lease in Year 5 in lieu of 5-yr renewal option 
**Management plans to initiate distributions at an approximate 11% annualized rate.
***Sponsor may participate in debt placement fees.
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Scenario: Donlen Early Termination & New Tenant

ALTERNATIVE SCENARIO

*Assumes Donlen exercises early termination option effective Aug. 31, 2024, for $3.5MM fee and new tenant signs 10-year lease.

GROSS NET DISPOSITION ASSUMPTIONS

Equity $9,862,350 $9,862,350 Renegotiate Lease by Mar 2025

Net Revenue $20,368,776 $17,691,081 New Lease Term (New Tenant – Donlen Space) 10 Years

Profit $10,506,426 $7,828,731 Vacancy/Tenant Improvement Period 6 Months

Equity Multiple 2.1x 1.8x Tenant Improvements, Leasing Commissions, & Free Rent $3,909,934

IRR 47.7% 37.3% WALT/Exit Cap Rate 7.2 Yrs/8.00%

Year 0 Year 1 Year 2 Year 3 Total

Invested Capital $9,862,350 $0 $0 $0 -

Net Leveraged Cash Flow $0 $1,171,118 $3,954,820 $15,242,843 $20,368,781 

Profit Share (Promote) to Sponsor $0 $0 $0 ($2,677,695) ($2,677,695)

Investor Net Cash Flow $9,862,350 $1,171,118 $3,954,820 $12,565,148 $17,691,086 

Return on Invested Capital 11.9% 40.1% 127.4% 179.4%
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RETURN SENSITIVITY MATRIX

The following matrix shows the projected returns at a wide range of disposition cap rates. Note that in all displayed scenarios, which vary a

total of 200 basis points, Sentinel is projected to return 100% of invested capital, meet the annual preferred rate of return target, and

distribute additional profit from disposition.

Disposition Sensitivity Matrix*

Exit Cap Rate 7.00% 7.50% 8.00% 8.50% 9.00%

Assumed Disposition Price $47,475,483 $44,310,451 $41,541,047 $39,097,456 $36,925,375 

Purchase Price $28,550,000 $28,550,000 $28,550,000 $28,550,000 $28,550,000 

Sale/Purch Price Delta ($) $18,925,483 $15,760,451 $12,991,047 $10,547,456 $8,375,375 

Sale/Purch Price (%) 166.3% 155.2% 145.5% 136.9% 129.3%

Projected Cash Flow from Operations $5,911,053 $5,911,053 $5,911,053 $5,911,053 $5,911,053 

Projected Cash Flow from Disposition $23,301,727 $20,238,793 $17,558,725 $15,193,960 $13,091,946 

Projected Gross Cash Flow $29,212,780 $26,149,846 $23,469,778 $21,105,013 $19,002,999 

Profit Share (Promote) to Sponsor ($4,844,956) ($3,926,076) ($3,122,055) ($2,412,626) ($1,782,022)

Projected Net Cash Flow to Investors $24,367,824 $22,223,770 $20,347,723 $18,692,387 $17,220,977 

Return of Capital 100.0% 100.0% 100.0% 100.0% 100.0%

Preferred Return 8.0% 8.0% 8.0% 8.0% 8.0%

Net IRR 26.9% 24.2% 21.6% 19.1% 16.7%

Equity Multiple 2.5x 2.3x 2.1x 1.9x 1.7x

Additional Profit to Investors $11,304,897 $9,160,843 $7,284,796 $5,629,460 $4,158,050 

*All calculations are projections of estimated cash flow using various assumed disposition prices in the Base Case Scenario.
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PROPERTY INFORMATION
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PROXIMITY TO KEY LOCATIONS
O’Hare Int’l Airport – 19 Minutes

Wrigley Field – 34 Minutes
Downtown Chicago – 38 Minutes
Midway Int’l Airport – 45 Minutes

PROPERTY LOCATION
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ADDRESS 3000 Lakeside Drive Bannockburn, Illinois 60015

PROPERTY TYPE Class A Office

RENTABLE SQUARE FEET 210,533 RSF

LAND AREA 15.01 Acres

YEAR BUILT / RENOVATED 2001 / 2018

NUMBER OF STORIES Three (3)

PARKING Approximately 785 parking spaces are provided on the property. A total of 639 
spaces are in open lots and 146 spaces are in the below grade parking garage.

PROPERTY OVERVIEW

EXTERIOR & INTERIOR FINISHES
EXTERIOR FINIISHES Precast-Concrete panels with reveals and color accent bands, placed

horizontally at each floor. Glazing between precast-concrete spandrels
consisting of conventional aluminum and glass curtainwall at main building
entry, with ribbon or punched units, and conventional aluminum and glass
storefronts at entrances.

LOBBY FINISHES Main entries are constructed of glass storefront doors in metal
frames.

LIGHTING Exterior lighting consists of LED pole-mounted lights, building
mounted and miscellaneous LED lights.

RESTROOMS Each office floor contains ADA compliant men’s and women’s washrooms located
in the building's center core. Typical washroom floors are finished with
Wallcovering and ceramic tile on floors; drywall ceilings; and ceiling mounted
stalls. Men’s rooms are equipped with 2 toilets and 2 urinals and the women's
room is equipped with 4 toilets.

SUSTAINABILITY
SUSTAINABILITY Bannockburn Corporate Center received the WELL Health and Safety Rating in

August 2021. The rating is an evidence based, third-party verified rating for all
facility types, focused on operational policies, maintenance protocols, emergency
plans and stakeholder education to address a post covid-19 environment now and
broader health and safety-related issues into the future.
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CONSTRUCTION & BUILDING SYSTEMS

STRUCTURE Poured in place concrete with post-tension floors. Foundation is a reinforced concrete slab over concrete footings.

FACADE Main entries are constructed of glass storefront doors in metal frames. Auxiliary exterior service doors are constructed of full panel glass doors in metal frames or metal doors in metal frames.
The parking garage doors consist of metal automatic opening doors. Sealant (caulking) was observed on the building exteriors at wall control joints, expansion joints, between dissimilar materials,
and around windows and doors. Exterior stairs are not required. Interior stairs have concrete filled closed metal treads on metal stringers.

FLOOR LOADING Typical live load of 100 pounds per square foot.

FOUNDATION The foundation systems consist of conventional reinforced concrete perimeter footings and concrete foundation walls with reinforced concrete slab-on-grade construction. Interior columns consist
of metal columns on reinforced concrete spread footings and subgrade columns.

ROOF TYPE Ballasted ethylene propylene diene monomer (EPDM) membrane. Roof is original to the building.

WINDOWS Windows consist of fixed vision and spandrel window units with metal frames and thermal glazing.

CEILING HEIGHTS Slab to bottom-of-slab: 12’5” / Typical finished ceiling: 8'8" (9’ on ground floor) / Parking Garage: 10’

HEATING & COOLING The building is heated primarily by the (6) self-contained McQuay Air Handlers. There is an air-handling unit on each of the (3) floors in each of the (2) wings. Each of the units contains a 480V, 68kw 
heating coil. The air-handlers are supplemented by Titus fan-powered boxes, with electric heating coils, on the perimeter of the building. The building is cooled by the (6) self-contained McQuay Air 
Handlers. The units provide 100 tons of mechanical cooling each and contain waterside economizers to supplement. Several tenants have supplemental cooling units in their internal server rooms. 
The building provides condensing water for these units with a "tenant loop" off of the building condenser water system. There are (3) Evac evaporative condensing units which supply 699 tons of 
cooling. The fans and spray pumps are cycled on and off by temperature controls within a Yukawa Frequency Drive which also controls the speed of the fan motor on Cooling Tower #1. There are (3) 
30 HP condenser water pumps. Two of which are controlled by frequency drives while the third is an across the line pump.

BUILDING AUTOMATION The BAS system is comprised of three systems managed by the Niagara Supervisor/Tridium front end. The systems are integrated together with each backbone connected to the front end through 
field controllers.

PLUMBING SYSTEM The building is supplied water from 10" DIP Main. In addition, there is an 8" DIP Service Main. There are 2 Sanitary Sewer lines out from the South building elevation, an 8" Main and 6" Service main.

ELECTRICAL SYSTEM Tenant electrical service consumption is separately metered and paid for by Tenant. Landlord provides tenants with a standard electrical capacity. The building is fed from Commonwealth Edison.
The distribution feeds 7,000-amp, 480/277 3-phase, 4-wire electrical service supplied to major components. All floors are fed by (1) 150 kVA transformer. The building's emergency systems are
backed by a 350-kw, 130-kva CAT 3406 diesel generator with a 400A Automatic Transfer Switch.

FIRE & LIFE SAFETY The building provides a standard sprinkler distribution system as required by code. The Building is wet sprinklered and the parking garage has a 2- zone dry system. Building is equipped with
fire/smoke detectors with central station monitoring linked to the local fire department. There are four stairwells, (2) in each wing, Located in the building's core accessible from on the north and
south side of the building's core at apposing comers. There are (4) hose valve connection locations per floor, one in the each stairwell.

LOADING ZONE One grade-level loading dock at the south elevator of the building with a leveler. Double door opening is 5’7” by 8’6”.

ELEVATORS Elevators are original to the building. PASSENGER: 2 Banks / 2 Cabs Each / Capacity 3,500 pounds GARAGE: 1 Bank / 1 Cab / Capacity 2,500 Pounds FREIGHT: 1 Bank / 2 Cab / Capacity 4,500 Pounds

SECURITY & ACCESS Tenant will be provided building access seven (7) days per week, twenty-four (24) hours per day. The Landlord provides 12-hour per day building security. During
7am-7pm, a security guard is stationed in the lobby. After building hours, building tenants are required to show building ID's with four key-card access points at the Main, North, South, and parking
deck entrances. The fire alarm control panel and annunciation panel are located in the fire command center at the security guard
desk; closed circuit television cameras are located at all entrances to the building. Tenants will provide for security into their Premises.
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FLOORPLANS & STACKING PLAN

FIRST FLOOR SECOND  FLOOR THIRD FLOOR
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EXTERIOR PHOTOS
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EXTERIOR PHOTOS
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INTERIOR PHOTOS
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INTERIOR PHOTOS
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Company Description % of 
Property

Company
Ownership

Est. 
Annual 

Revenue

Headquartered at Bannockburn Corporate Center, Donlen is the largest tenant, occupying 35% of the Property. Since 1965,
Donlen has been the fleet management industry’s leading provider of comprehensive, integrated financing and asset
management solutions for companies across the U.S., Canada, and Mexico, as well as more than 15 countries in Europe. Recently
merged with Wheels, Inc., a subsidiary of Athene, Donlen’s new partnership provides a stable and long-term capital base, allowing
for investments in future growth opportunities. With 5.3 years of remaining term, Donlen brings a constantly innovative global leader to
the rent roll.

34..53% Private $672M

With 10.5 years of remaining term, Option Care, formerly known as Walgreens InfusionServices, is one of the nation’s largest providers of
home and alternative treatment site infusion services. The company is majority owned by Madison
Dearborn Partners and minority owned by Walgreen Co. Option Care was founded in 1979 and currently has 10% of the $14 billion
non-hospital infusion services market. Option Care brings another notable headquarter to Bannockburn Corporate Center.

20.75% Public $3.845B

Thermo Fisher Scientific, Inc., a tenant at the Property since 2006, provides innovative analytical instruments, lab equipment and
specialty diagnostics that deliver rapid and accurate results for clients in research, clinical and applied markets. Founded in 1956,
Thermo Fisher Scientific has more than 65 locations around the world and is the parent organization to several subsidiaries, including
Alfa Aesar, PeproTech, Inc., and Fisher HealthCare, Inc.,.

11.07% Public $40B

Winix Inc. is a Korea-based company engaged in the manufacturing of electric home appliances together with its subsidiaries. The
Company produces evaporators, condensers, air conditioner components, cold and hot water purifiers, fan heaters, dehumidifiers, water 
dispensers, air coolers, air cleaners, air purifiers, refrigerator decoration chassis and other components. It also provides materials such 
as resins and fuses. The Company has partnership with Hi Mart, G Market, CJ Shopping, LG Electronics, Samsung Electronics and others. It 
distributes its products within domestic market and to overseas markets such as Japan and the United States.

5.79% Public $32.6M

Continuing to expand its influence, Hertz Corporation operates Hertz, Dollar and Thrifty vehicle rental brands in approximately 10,200
corporate and franchisee locations throughout North America and other countries. With almost 25,000 employees, Hertz is one of the
largest worldwide vehicle rental companies and its brand is recognized globally. Occupying almost 10,000 RSF at
the Property, Bannockburn Corporate Center brings a growing fortune 500 company to Chicago’s affluent North Shore.

4.63% Public $5.42B

IPC, Inc. is a member-driven organization and leading source for electronics industry standards, training, market research and public
policy advocacy. IPC supports programs to meet the needs of an estimated $2 trillion global electronics industry and represents all facets
of the industry including design, printed board manufacturing, and electronics assembly and testing.

4.05% Private $127M

Resurgence Legal Group, PC has grown to become a leading regional law firm specializing in consumer debt collection.
Working with clients in the Midwest and California, Resurgence provides creditors with a compliance focused solution for
recovering receivables.

3.99% Private $7M

TENANT OVERVIEW
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Company SF Rental Rate / Annual Rent Lease 
Expiration

Extension 
Options

Recovery 
Type

Rent 
Increases

72,696 $15.28/SF | $1,110,795 Aug-2027 (2) 5-Year / Fair Market Rent Net 3% Annual

43,687 $17,00/SF | $742,679 Oct-2032 (1) 5-Year / FMR Net $0.50/SF Annual

23,309 $17.91/SF | $417,562 Oct-2024 (1) 5-Year / FMR Net 3% Annual

12,187 $17.00/SF | $207,179 Feb-2030 (2) 5-Year / FMR Net $0.50/SF Annual

9,741 $15.05SF/ $146,902 Aug-2027 5-Year/ FMR Net 3%/SF Annual

8,534 $15.50/SF | $132,277 Feb-2028 5-Year / FMR Net $0.50/SF Annual

8,392 $15.75/SF | $132,174 Dec-2024 None Net $0.25/SF Annual

TENANT RENT ROLL
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LEASE ABSTRACTS

Lease Type Net

Type of Ownership Fee Simple

Lease Guarantor Donlen Corporation

Landlord Responsibilities Foundation, Roof, Exterior walls (excluding the interior surface of
the exterior walls), Exterior utility connections and all mechanical
systems Janitorial services, Elevator service, Building security,
Heating and cooling of the building. Exterior lighting, landscaping,
and snow removal. All Utilities, Garbage Removal and Recycling
services. Parking lot sealcoat and striping,

Tenant Responsibilities Interior surface of the exterior walls, Interior portions of all
windows, door, plate glass and showcases, all plumbing, lighting
fixtures, floor coverings, ceilings, interior walls and drywall, All
electrical, systems and fixtures, heating and cooling systems and
plumbing work and fixtures exclusively serving the Tenant space.

Assignment & Subletting Permitted with landlord consent.

Lease Commencement 
Date

September 1, 2016

Lease Expiration Date August 31, 2027

Lease Term Remaining 4 years and 7 months (as of January 2023)

Rent Escalation 3% Annually

Renewal Notice 12 months prior notice to the expiration date

Extension Options Two 5-Year Options

Extension Rent Fair market rental rate

Termination Option One-time option to terminate the Lease effective August 31, 2024
by notifying Landlord no later than August 31, 2023.

Est. Termination Fee $3.5MM

Lease Type Net

Type of Ownership Fee Simple

Lease Guarantor Option Care Enterprises, Inc.

Landlord Responsibilities Foundation, Roof, Exterior walls, and Common areas. Janitorial
services, Elevator service, and Building security. Hot and cold
water and heating and cooling of the building.

Tenant Responsibilities Interior portions of the windows, door, plate glass, exterior stairs,
skylights, interior walls and finish work, water heaters exclusively
serving the space. Any fixtures installed by Tenant, heating and
cooling systems exclusively serving the space. Plumbing fixtures,
electrical and sprinkler systems exclusively serving the space.

Assignment & Subletting Permitted with landlord consent.

Lease Commencement 
Date

May 2, 2016

Lease Expiration Date October 1, 2032

Lease Term Remaining 9 years and 9 months (as of January 2023)

Rent Escalation $0.50 PSF Annually

Renewal Notice 12 months prior notice to the expiration date

Extension Options One 5-Year Option

Extension Rent Fair market rental rate

Termination Option One-time option to terminate effective Oct 31, 2029, with notice by 
Oct 31, 2028. See lease and First Amendment for Termination Fee.

Termination Fees The Termination Fee will include the unamortized sum of (i) the
Abated Rent under Section 3 above, (ii) the First Amendment
Allowance (as defined in the Work Letter), (iii) all legal fees and
expenses incurred by Landlord in connection with the preparation
and negotiation of this Amendment, and (iv) all brokerage
commissions for this Amendment.

OPTIONCAREDONLEN
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MARKET ANALYSIS
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CHICAGO ECONOMIC ANALYSIS
The Chicago metro area economy is marching to a steady beat. The labor market gained some momentum heading
into the third quarter as most of the country slowed down. Stronger job growth in goods production and
leisure/hospitality has fueled a pickup in total employment growth. The pace of gains during the past three months
has been better than the nation's but slightly below average for the top 25 metro areas. Job creation has pulled the
unemployment rate below the Illinois rate. Labor force participation is just about back to where it was before COVID-
19, a better showing than statewide and nationally.

Office-using industries will navigate crosscurrents. A large, well-educated workforce and global connections
favorably position CHI to sustain strong growth in professional/business services, including tech. The economy will
add such jobs at a pace that exceeds the U.S. average in the near term. A couple of large companies are increasing
their footprints in the City of Chicago. Discover Financial Services plans to expand the tech roster at its downtown
office and Google is buying and moving into the Thompson Center. These investments will inject some life into
downtown, which has struggled since the pandemic.

The near-term manufacturing outlook is solid. Factories will keep running at full capacity, limited only by labor
availability and supply-chain challenges. Manufacturing demand has softened but anecdotal reports indicate that
producers have been able to fulfill unfilled orders as a result. Current backlogs are large enough to keep production
lines humming during the next few quarters.

Out-migration will weigh on the strength of job gains and the housing market. The worst of the pandemic-initiated
outflow of residents appears to have passed, but the return of people who temporarily moved elsewhere is still
outweighed by migration to other parts of the country. Fewer young adults in particular will make it harder to fill jobs
and keep consumer and housing demand afloat.

The greater Chicago economy will make middling progress in the year ahead. Prospects are solid for office-using
industries and manufacturing, but headwinds are numerous. CHI will underperform in the long term because of
population loss and weak public finances.

Source: Moody’s Analytics

#3 METRO 
ECONOMY IN US

400+
CORPORATE HQ’S

POPULATION OF 
9.5 MILLION

TOP METRO FOR NEW 
& EXPANDING FIRMS
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CHICAGO METRO AREA ECONOMIC SUMMARY

Source: Moody’s Analytics, Brookings Institute
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LAKE COUNTY – FORTUNE 500 MECCA Company Chicago Rank Fortune 500 Rank
Walgreens Boots 1 18
Archer Daniels Midland 2 38
AbbVie 3 63
Allstate 4 66
Abbot Laboratories 5 86
Exelon 6 99
US Foods 7 117
Mondelez Holdings 8 121
Kraft Heinz 9 139
United Airlines 10 146
McDonald’s 11 152
CDW 12 166
Jones Lange LaSalle 13 185
Tenneco 14 202
Illinois Tool Works 15 252
Discover Financial Services 16 281
LKQ 17 283
W.W. Grainger 18 284
Baxter International 19 292
Conagra Brands 20 331
Univar Solutions 21 369
Old Republic International 22 376
Anixter International 23 379
Ulta Beauty 24 402
Arthur J. Gallagher 25 422
Motorola Solutions 26 423
Dover 27 433
Packaging Corp. of America 28 441
Fortune Brands Home & Security 29 444
Ingredion 30 476
CF Industries 31 492
Northern Trust 32 493

There are 32 Fortune 500 companies
headquartered in the Chicago metro
area. Lake County, home of BCC,
serves as the home for 11 of these
firms, the highest concentration in the
MSA.

Located in Lake County
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LOCAL AREA DEMOGRAPHICS
10-mile Radius - Population: 576,527/ Households: 211,367

UNEMPLOYMENT RATE HOUSEHOLD INCOME HOME VALUE EDUCATION (≥ Age 20)

Civilian Unemployed Median Household Income Median High School Graduate Bachelor's Degree or Higher

5.2% $108,462 $398,638 13.4% 53.1%

POPULATION BY AGE

Age 3 mile 5 mile 10 mile

>15 5,790 21,481 94,619

15 - 19 2,792 9,302 37,879

20 - 24 2,798 9,260 38,368

25 - 29 2,278 8,145 38,285

30 - 34 1,703 6,805 34,920

35 - 39 1,484 6,468 32,687

40 - 44 1,584 6,839 32,251

45 - 49 1,955 7,685 33,765

50 - 54 2,435 8,803 36,907

55 - 59 2,858 9,898 40,314

60 - 64 2,972 10,187 40,928

65+ 8,901 30,153 115,605 Source: CoStar 2022

6.1%
7.2% 7.6% 7.2% 7.3%

8.8%

14.4%

41.4%

8.6%
10.6% 9.8% 9.5% 9.7%

7.6%

12.7%

31.6%

10.0%

13.2% 12.5%
10.9% 10.2%

8.2%

11.8%

23.3%

0%

5%

10%

15%

20%

25%

30%

35%

40%

45%

< $25,000 $25,000 - 50,000 $50,000 - 75,000 $75,000 - 100,000 $100,000 - 125,000 $125,000 - 150,000 $150,000 - 200,000 $200,000+

HOUSEHOLD INCOME DISTRIBUTION
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LOCAL AREA DEMOGRAPHICS

Central Location Provides Unmatched 
Access to Executive & Workforce Talent 
Bannockburn Corporate Center is strategically
situated at the geographic center of the North
Shore providing access to deep and diverse
labor pools that include both executive and
workforce talent. With key decision makers
living just a short distance from the Property,
80% of the population within 1 mile of
Bannockburn Corporate Center has a bachelor’s
degree or higher with an average household
income of $252,000.
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OFFICE SALES COMPARABLES

*Comparables not owned by Sentinel were provided by third-party brokers and data providers have not been verified by Sentinel. Actuals may vary.

Property City Size (SF) Occupancy Year 
Built

Class Price Price 
PSF

Cap Rate Sale Date

Pointe O’Hare I Rosemont 270,512 84% 2001 A $43,600,000 $161 6.7% Nov 2022

Continental Executive Parke III Vernon Hills 75,444 100% 2000 B $15,163,960 $235 N/Av. Sep 2022

Continental Executive Parke IV Vernon Hills 101,353 100% 2001 A $26,336,040 $235 N/Av. Sep 2022

Four Parkway North Deerfield 176,187 100% 1999 A $34,898,000 $148 N/Av. Aug 2022

3 Corporate Drive Long Grove 308,305 91.8% 1991 B $$53,672,362 $185 N/Av, May 2022

Corporate 500 Deerfield 158,096 81.6% 1986 B $42,416,413 $256 N/Av. Nov 2021

Corporate 520 Deerfield 186,858 80.6% 1989 B $43,173,210 $256 N/Av. Nov 2021

Average 182,394 91.1% 1995 $34,264,604 $211 May 2022

Bannockburn Corporate Center 210,553 91.5% 2001 A $28,550,000 $136 Feb 2023

Pointe O’Hare I Continental III Continental IV Four Parkway 
North

3 Corporate 
Drive

Corporate 500 Corporate 520

The Subject Property is priced favorably compared to recent transactions for other office buildings in the region, as evidenced by an acquisition
price of just $136/SF, which is 35% lower than the comparable set average of $211/SF. Due to the Subject’s modern design, institutional
maintenance, and amenity set, it can be argued that BCC is the highest quality building in the comparable set.
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OFFICE RENT COMPARABLES

*Comparables not owned by Sentinel were provided by third-party brokers and data providers have not been verified by Sentinel. Actuals may vary.

Property City Size (SF) Occupancy Year Built Class Avg. Rent / SF Lease Type

Prairie Glen Corporate Center Glenview 119,692 85.1% 2001 A $18.00 NNN

Three Parkway North Deerfield 258,350 91.2% 1997 A $22.50 NN

Nine Parkway North Deerfield 130,474 73.7% 2002 A $19.50 NN

Woodland Falls Corporate Ctr Mettawa 159,821 100% 2001 A $16.00 NNN

1 Corporate Dr Long Grove 357,591 100% 1989 B $22.63 NNN

Corporate Center I Northbrook 150,000 88.0% 2001 A $22.00 NN

Pointe O’Hare I Rosemont 270,512 84% 2001 A $23.00 NN

Average 187,943 88% 1999 $20.38

Bannockburn Corporate Center 210,553 91.5% 2001 A $16.34 NN

Prairie Glen 
Corp. Ctr.

Three Parkway 
North

Nine Parkway 
North

Woodland Falls
Corp. Center

1 Corporate 
Center

Corporate 
Center I

Corporate 
Center II

The Subject Property is arguably the nicest property in the comparable set next to Three Parkway North. BCC’s average rent is favorably priced in
relation to other comparable properties, given the Subject’s overall quality and amenity set. BCC’s lower rental rate provides a defensive barrier
against inferior product capturing the existing tenant base and a competitive advantage in attracting new tenants.
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CHICAGO SUBURBAN OFFICE MARKET

Source: Colliers; Cushman & Wakefield Q3 2022

Despite a slight increase in QOQ vacancy in Q322, vacancies in the suburban office market continue to level off after the sharp rise seen at the
start of the pandemic. Direct vacancy increased only 30 bps QOQ to 23.4 while overall vacancy increased 20 bps QOQ to 24.8%. Overall asking
rent growth for all classes of suburban office space remains flat but varies considerably across submarkets. Overall gross asking rents
dipped slightly by $0.04 (-0.1%), and Class A rents fell $0.06 (-0.2%) QOQ to $29.66 per square foot. Class B rents rose slightly by $0.05 (0.2%)
QOQ to $22.64 psf.

Key Takeaways
• Well located, Class A properties with strong amenities continue to see most of the leasing activity.
• Smaller tenants continue to focus on Class A spec spaces.
• Trophy Class A properties that were previously on the market for sale are being pulled due to rising interest rates and challenging

financing.
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ABOUT SENTINEL NET LEASE
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Sentinel Net Lease is a real estate investment firm founded in 2019 that is focused on acquiring commercial real
estate investments, utilizing our team’s extensive experience to create real value for investors. Our focus is on
assets that either produce monthly cash-flow or possess significant profit potential through renovation and
leasing. Management targets opportunistic situations that may not be a fit for traditional institutional investors due
to size or transaction complexity. These assets are expected to be resistant to certain market disruptions while
offering potential outsized returns for investors. Our integrated business model creates a competitive edge in the
marketplace that provides sustainable, long-term value to our investors.

The current portfolio of assets of Sentinel Net Lease consists of 16 properties totaling nearly 1.6 million square feet
of retail and office space. All properties are single- or dual-tenant buildings with primarily net leases. The current
occupancy of the portfolio is 100% occupied with a WALT remaining of more than 6 years. The portfolio is heavily
weighted between our Opportunistic and Core Credit-Rated strategies. Geographically, our concentration is focused
on value-oriented markets in the Midwest and South including Kansas City, Oklahoma City, San Antonio, and
Orlando.
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$250,000,000

Assets Under Management

$247MM+ 
ASSETS UNDER 
MANAGEMENT

16
PROPERTIES

1,598,000
SQUARE FEET

8.4%
AVERAGE ACQ. CAP RATE

$16MM
AVERAGE PURCHASE PRICE

6.2 YEARS
WTD. AVG. LEASE TERM

ABOUT SENTINEL NET LEASE
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PERFORMANCE & PROJECTIONS

*Due to some Sentinel assets being acquired less than 12 months ago, each asset’s performance is annualized based on cash-on-cash return through October 2022.
**Cash-on-Cash Return not shown for value-add investment strategies that do not generate cash flow or recent acquisitions that have not yet made a distribution 
*** Projected IRR based on internal modeling and assumes exit valuations that may not be realized.
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DENNIS CISTERNA III | Chief InvestmentOfficer
• 22 years of experience in real estate investment and finance

• Founder of Guardian Residential & Co-founder of Lafayette Communities

• Former CEO of Investability Solutions and RentRange

• B.A. in Political Science from San Diego State University

• $3.7 Billion in Transactions in US & Europe

ANDREW BROEREN | Chief Operating Officer
• 26 years of experience in finance and operations

• Former Head of Structured Finance for Southern Europe at HSBC Bank

• Former Associate Director at S&P Rating Agency

• Degrees in both Law & Economics from Monash University

• Graduate Diploma in Applied Finance & Investment from The Securities Institute
of Australia.

FRED LEWIS | Chief Executive Officer
• 26 years of experience in real estate investment and finance
• Founder of the Dominion Group
• Director on the Board of Capital Bank of Maryland
• Founder of the Real Investor Roundtable “RIR”
• B.S. from George Washington University

EXECUTIVE TEAM
The principals of Sentinel have decades of experience in real estate investing across multiple asset

types throughout the United States and Europe.
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LAURA NGUYEN | Director of IR & Marketing

Laura Nguyen is Sentinel’s Director of Marketing and
Investor Relations. With more than 15 years of
experience in real estate investment, she has deep
experience in executive-level portfolio management,
debt and capital market decision management, risk
mitigation, due diligence, investor relations, and
financial reporting. Mrs. Nguyen was previously with
Wheeler Real Estate Investment Trust where she
served on the executive team that acquired and
managed income-producing retail properties.

JAMIE RICALDE | Sr. Associate of Asset Management

Jamie Ricalde serves as a Senior Associate of Asset
Management and Acquisitions for Sentinel. She is
responsible for a variety of activities in support of
new investments from inception through
disposition, as well as providing support on critical
portfolio & firm-level initiatives. Prior to Sentinel,
Jamie worked in Real Estate Capital Markets within
the Corporate and Investment Banking division at
Wells Fargo focusing on non-agency commercial
mortgage-backed securities and balance sheet
loans across all asset classes.

DANIEL HILLMAN | SVP of Research
Daniel Hillman serves as Vice President of Research for
Sentinel. He has more than 15 years of experience in
finance and investment management, working for
notable firms such as UBS, Stanford Capital
Management, and Prima Capital. As SVP of Research,
Daniel is responsible for overseeing market and project
level due diligence for all investment opportunities at
Sentinel.

Our executive team is supported by a top-notch team of investment and property professionals with a proven track record of success.

MANAGEMENT TEAM

CARLOS GAERLAN | Operations Associate

Carlos Gaerlan currently serves as an Associate
within Sentinel’s operations team. Carlos is
responsible for performing day-to-day operational
activities with a focus on accounting, investor
relations, and compliance. Prior to Sentinel, Carlos
was an independent contractor where he provided
support to several notable businesses throughout the
United States and Australia. Carlos graduated from
Philippine Maritime Institute with a Bachelor of
Science degree in Customs Administration.
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BUILDING TRUST THROUGH TECHNOLOGY
Since our inception, Sentinel has made it a priority to improve the investment experience for our investors to make
smarter, more informed decisions related to our current portfolio and future acquisitions. Advances in technology,
applications, and data analytics have made it possible for middle-market investors like Sentinel to have access to
the same tools as the largest investment firms in the world.

Investor Relations & Reporting

We utilize advanced technology to provide and end-to-end solution for your investment. This technology platform
transforms the real estate investment experience for both managers and investors by streamlining fundraising,
investment administration, and investor reporting. Designed specifically for the real estate industry, it allows
investors to securely access investment documents, tax forms, transaction history, investment correspondence, at
any time on any device.

Asset & Property Management

Utilizing AppFolio along with Microsoft Sharepoint, allows Sentinel to securely manage our investors and assets in a
collaborative and efficient database.

Data Analytics

Over the past year, we have invested heavily in data analytics to ensure our underwriting and analysis is consistent
with the top investment firms in the world. This includes active subscriptions to CREXI (listings and comparables),
CoStar (property and market research), Trepp (loan data), Environics (demographics), and Placer.ai (geolocation).

Data Security

Data security for our Investors is critical. Appfolio engages the same encryption standards the world’s largest banks
use. Easily access annual and quarterly reports, K-1s, operating agreements, investment documents, and
more. Investors access a more organized view of tax forms by year and by investment and can share documents
securely with CPAs and financial managers.

TOP 10
EMERGING

INVESTMENT
FIRM

TOP
REAL ESTATE
INVESTMENT

FIRM

2022 HONORS

FINANCIAL SERVICES REVIEW

ESTATE INNOVATION

BEST
OF THE
BEST

OWNERS

MIDWEST REAL ESTATE NEWS
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Legal | Insurance | Accounting | Title

Banking & Finance

Property Management & Brokerage

Technology & Data

OPERATIONAL SUPPORT TEAM
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INVESTOR TESTIMONIALS
While we pride ourselves on having a diverse array of investors within our platform, we are honored and humbled when other real estate investment 
professionals choose to invest alongside us. Here’s what a few of our peers in the industry have to say about investing with Sentinel Net Lease.

I own numerous investment properties and being naturally cautious, I rarely participate as a purely passive investor, but have invested
numerous times with Sentinel Net Lease over the last several years. The return on investment in all cases has been very positive with
cash-on-cash returns meeting or exceeding the initial business plans. The team’s experience, knowledge, attention to market
opportunities, and disciplined underwriting and risk management have been instrumental in Sentinel's success and great performance.

The Sentinel Net Lease team are seasoned and savvy investors who tirelessly source niche assets in healthy yet less accustomed
markets, producing superior risk-adjusted returns. Their communications with investors are consistently excellent from offering
memorandum through asset management to exit. I trust them implicitly with my own capital.

I am a big fan of the Sentinel team. I have been investing with them for several years now and appreciate the thoughtfulness they bring
to the net lease space. They continue to identify interesting investments in unique locations that provide tax-efficient cash flow with
potential upside. It is a great way for me to diversify with smart people I trust.

Being in the finance business I know how tough it can be juggling investors, lenders, and everyday issues. Sentinel’s level of
professionalism, transparency, and responsiveness has been outstanding. I have several investments with Sentinel, and they have
performed admirably. Whenever I come across an investor looking to place money, Sentinel Net Lease is first on my list.

YANIR RAM | CFO | DRI HOLDINGS  

STEVE JASA | CFO | THE WOLFF CO.  

JOEL FLIG | CEO | MOUNTAINSIDE FUNDING  

LUKE RADLINSKI | COO | SOUTHERN MARINAS  
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DEAL STRUCTURE & INVESTMENT PROCESS
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PROPOSED INVESTMENT STRUCTURE

INVESTMENT PARAMETERS – SENTINEL BCC, LLC

• Entity Type: Single-Purpose Joint Venture Entity / Limited Liability Company

• Minimum Investment: $40,000

• Qualifications: Open to Accredited Investors Only / Invest as Individuals, SPE or Trust

• Distributions: Paid Monthly

• Sponsor Fees: 1.5% Acquisition Fee / 0.5% Disposition Fee / 0.65% Annual Asset Management Fee

• Preferred Return: 8.0% annual preferred return based on unreturned capital contributions*

• Promote/Profit Split: 70% Investor / 30% Sponsor split of cash flow above the Preferred Return to 

Investors only after each Investor has received distributions equal to their original capital 

contribution amount*

*All cash flow distributions to Investors in excess of the Preferred Return will constitute a return of capital for purposes of such
calculation. Once Investor’s capital accounts are reduced to zero, no further Preferred Return would accrue, and all available cash flow
thereafter would be split 70/30 between Investors and Sponsor. Full detail regarding the rights and preferences of Investors will be set
forth in the Limited Liability Company Agreement of the Company.
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INVESTING WITH SENTINEL
Start by visiting our website to view investment summaries for all our current
offerings. If you would like to reserve a place in any of our offerings, simply
complete the non-binding, Indication of Interest form linked to that offering. The
opportunity to invest is on a first-come, first-serve basis and a completed Indication
of Interest form does not guarantee you an opportunity to participate. Please note
that participation is limited to accredited investors only, which is either self-verified
or verified by a third-party depending on the type of offering, prior to Sentinel
sending out subscription documents. To find out if you qualify, please refer to the
SEC’s website for accredited investors.

Sentinel will continue to provide updated information on the due diligence period,
including hosting a webinar to discuss the asset, tenant, financials, demographics,
modeling assumptions and track record.

Verified accredited investors will receive an invitation to subscribe to the offering
via email. The entire subscription process is done electronically through our secure,
online Investor Portal and includes a brief investor questionnaire that lets us know
how you plan to invest in the offering and where you would like to receive your
monthly distributions. Once completed via the Investor Portal, the subscription
documents (including the LLC agreement and Private Placement Memorandum) are
processed and sent via DocuSign for you to sign electronically. The last step in the
process is to fund your investment using wiring instructions provided by
Sentinel. Closing (acquisition) typically occurs within 10 days of request of funds.

Whether this is your first time investing with Sentinel or you have invested with us
many times before, we are always available to walk you through the subscription
process or answer any questions you might have about the underlying investment
opportunity.

INVESTMENT TIMELINE

Download and Review the Investment Summary
January 11th

Review the Subscription and Operating Agreements 
January 18th

Initiate Monthly Distributions 
March 10th

Fund the Investment via Wire Transfer
January 30th

Sign the Indication of Interest Form 
January 11th to 13th

Scheduled Property Closing 
February 3rd

Sign all Investment Documents 
January 23rd

Watch Sentinel Investment Webinar
January 17th



DENNIS CISTERNA III
dennis@sentinelnetlease.com

LAURA NGUYEN
laura@sentinelnetlease.com
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